PROJECT STONE

BUSINESS OPPORTUNITY =

An excellent opportunity exists to acquire the business and assets of an established hard-landscaping supplier with a long operating
track record and strong reputation for quality, competence, and “can-do” service in both retail and trade. The company utilises a
showroom-led selling model built around helping customers and installers choose high-value products with confidence. The
company trades from the south east of England and currently employs five members of staff.

s
BUSINESS OVERVIEW E] OPPORTUNITY HIGHLIGHTS @\
The company is strategically positioned geographically, - Long trading history and key contacts
providing a destination for retail plus practical access to «  Website and social media accounts
projects in the region as well as national road routes. The + Large customer and supplier database
advantage the company holds over its competitors is the trust, « Skilled, experienced workforce
technical support and physical conversion (products can be * Comprehensive stock of stone and porcelain
seen, compared and sampled), in addition to a “full service” . Offers are invited for the business and assets

offer that trade and designers can rely on.
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FINANCIAL INFORMATION = ASSETS AVAILABLE
YEAR END YEAR END YEAR END YEAR END «  Goodwill & Intellectual Property:
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- Strong reputation within stone & porcelain sector
- Established customer and partner relationships

1,530,568 - Recognised, establised brand
- Branded website and extensive list of domain names
- Active social media accounts
- Office furniture & IT equipment
- Machinery, forklift & motor vehicle
+ Stock:

- ¢.£125k of stock at cost value
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Accounts available on request

DEADLINE g

A sale is to be executed at the earliest opportunity, and all offers must be submitted by 10am Monday 9'" February 2026.

FURTHER INFORMATION ><
Requests for further information should be addressed to STEPHEN READMAN
Stephen Readman or Ryan Empringham of Gordon Brothers sreadman@gordonbrothers.com
who are acting as agents. Contact details have been provided. +44 (0) 1273 621 317
RYAN EMPRINGHAM
Access to additional information will be provided on receipt rempringham@gordonbrothers.com
of signed NDA. All offers to be supported by proof of funding. I' +44 (0) 1273 621 317

Disclaimer: The purpose of this document is to assist the recipient in deciding whether to investigate the possibility of acquiring the Company and Business Assets. It is not intended to form the
basis of the decision. The recipient must make their own independent assessment of the Company and Business Assets, rely on their own investigations and should obtain independent G d
professional advice. The information in this document has not been verified by Gordon Brothers Asset Ingenuity Limited, who do not give, nor have any authority to give any representation or l l or on

warranty (express or implied) as to its accuracy or completeness. The sale is via an intermediary and act as agents of the Company or their Advisors without personal liability. If you no longer
wish to receive information from Gordon Brothers Asset Ingenuity Ltd in relation to businesses or assets for sale or any other marketing information, and would like to amend your contact
details or know of any other person or entity who would like to receive this information, please email EMEA-enquiries@gordonbrothers.com. Gordon Brothers Asset Ingenuity Ltd, 107
Cheapside, London, EC2V 6DN.
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